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Designed for lawyers seeking to improve and strengthen their client
relationships, this guide offers strategies for effectively communicating with
clients. Top lawyers offer their own strategies for speaking and presenting
themselvesin away that pleases clients and cultivates their practice. The
importance of empathizing with a client's position is stressed and explained, asis
creating along-term business plan for a practice. How to conduct an efficient
meeting, tips for creating an interactive legal presentation, and the ethical issues
of selling and marketing afirm are also addressed.
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Designed for lawyers seeking to improve and strengthen their client relationships, this guide offers strategies
for effectively communicating with clients. Top lawyers offer their own strategies for speaking and
presenting themselves in away that pleases clients and cultivates their practice. The importance of
empathizing with a client's position is stressed and explained, asis creating along-term business plan for a
practice. How to conduct an efficient meeting, tips for creating an interactive legal presentation, and the
ethical issues of selling and marketing a firm are also addressed.
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Editorial Review

Review

This book does a great job of teaching you how to go out and get clients. It's full of really useful practical
tips, such as how to make cold calls, how to "google" your way into the front door, how to engagein
effective cross-selling, how to make maximum use of airplane flights. It even teaches how to shmooze
effectively. It's easy to read, well organized, clever, full of memorable anedotes, etc. | strongly recommend it
to anyone interested in learning how to get clients. --Kenneth L. Glazer - Attorney, Washington, DC

About the Author

Joey Asher isaprofessional communication and selling skills coach who has worked with executives,
managers, and salespeople at dozens of firmsincluding The Home Depot, Georgia Pacific, Global Payments,
The Weather Channel, UPS, Kimberly-Clark, Alston & Bird, PricewaterhouseCoopers, AMVESCAP,
Verizon, Scientific-Atlanta and Kurt Salmon Associates.

Joey Asher haswritten four books on presentation skills and selling: 15 Minutes Including Q & A: A Plan to
Save the World from Lousy Presentations ; How To Win a Pitch: The Five Fundamentals That Will
Distinguish You from the Competition ; Even a Geek Can Speak: Low-Tech Presentation Skills For High-
Tech People , ; and Sdlling and Communication Skills for Lawyers.

Joey's background is both as an attorney and as a newspaper reporter. He worked as an adjunct professor of
law at Emory University School of law and was an attorney at Troutman SandersL.L.Pin Atlanta. Prior to
law school, he worked as a newspaper reporter for the Gannett newspaper chain in Georgiaand New Y ork.
Joey graduated from Cornell University and Emory University Law School. Joey is currently the president of
Speechworks, a public speaking skills training firm based in Atlanta. Speechworks has been training
business professionals and sellers connect with listeners and sell ideas since 1986. The firm offers
communication and public speaking skills training and coaching in the form of workshops, workshops,
seminars, and private sessions.

Users Review
From reader reviews:
Noel Stevens:

In this 21st millennium, people become competitive in every single way. By being competitive today, people
have do something to make these survives, being in the middle of often the crowded place and notice by
surrounding. One thing that oftentimes many people have underestimated it for awhile isreading. Sure, by
reading a e-book your ability to survive enhance then having chance to stand up than other is high. In your
case who want to start reading any book, we give you this particular Selling and Communications Skills for
Lawyers: A Fresh Approach to Marketing Y our Practice book as beginning and daily reading guide. Why,
because this book is more than just a book.



Dennis Johnson:

The experience that you get from Selling and Communications Skills for Lawyers: A Fresh Approach to
Marketing Y our Practice could be the more deep you digging the information that hide inside the words the
more you get enthusiastic about reading it. It doesn't mean that this book is hard to know but Selling and
Communications Skills for Lawyers. A Fresh Approach to Marketing Y our Practice giving you enjoyment
feeling of reading. The copy writer conveystheir point in certain way that can be understood simply by
anyone who read this because the author of this book is well-known enough. This particular book also makes
your personal vocabulary increase well. Making it easy to understand then can go along with you, both in
printed or e-book style are available. We advise you for having this kind of Selling and Communications
Skillsfor Lawyers: A Fresh Approach to Marketing Y our Practice instantly.

Douglas Stevens:

Reading areserve can be one of alot of exercise that everyone in the world loves. Do you like reading book
consequently. There are alot of reasons why people enjoy it. First reading a guide will give you alot of new
facts. When you read a e-book you will get new information since book is one of many ways to share the
information as well as their idea. Second, examining a book will make an individual more imaginative.
When you looking at a book especially fictional works book the author will bring you to definitely imagine
the story how the characters do it anything. Third, you can share your knowledge to other individuals. When
you read this Selling and Communications Skillsfor Lawyers: A Fresh Approach to Marketing Y our
Practice, it is possible to tells your family, friends as well as soon about yours e-book. Y our knowledge can
inspire average, make them reading a publication.

Mike Costello:

This Selling and Communications Skills for Lawyers: A Fresh Approach to Marketing Y our Practiceis
brand-new way for you who has curiosity to look for some information given it relief your hunger of
information. Getting deeper you in it getting knowledge more you know or else you who still having small
amount of digest in reading this Selling and Communications Skills for Lawyers: A Fresh Approach to
Marketing Y our Practice can be the light food in your case because the information inside that book is easy
to get by anyone. These books acquire itself in the form that is certainly reachable by anyone, surel meanin
the e-book contact form. People who think that in guide form make them feel drowsy even dizzy this
publication is the answer. So there is absolutely no in reading a e-book especially this one. You can find
actually looking for. It should be here for anyone. So , don't miss that! Just read this e-book type for your
better life in addition to knowledge.
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