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Now You’re Talking!
Do you want to be bulletproof at work, secure in your relationship, and content in
your own skin? If so, it’s more important than ever to be aware of what your
body is saying to the outside world. Unfortunately, most of what you’ve heard
from other body language experts is wrong, and, as a result, your actions may be
hurting, not helping, you.
 
With sass and a keen eye, media favorite Janine Driver teaches you the skills she
used every day to stay alive during her fifteen years as a body-language expert at
the ATF. Janine’s 7-day plan and her 7-second solutions teach you dozens of
body language fixes to turn any interpersonal situation to your advantage. She
reveals methods here that other experts refuse to share with the public, and she
debunks major myths other experts swear are fact: 

Giving more eye contact is key when you’re trying to impress someone. Not
necessarily true. It’s actually more important where you point your belly button.
This small body shift communicates true interest more powerfully than constant
eye contact.

The “steeple” hand gesture will give you the upper hand during negotiations
and business meetings. Wrong. Driver has seen this overbearing gesture
backfire more often than not. Instead, she suggests two new steeples that give
you power without making you seem overly aggressive: the Basketball Steeple
and the A-OK Two-Fingered Steeple.

Happy people command power and attention by smiling just before they
meet new people. Studies have shown that people who do this are viewed as
Beta Leaders. Alpha leaders smile once they shake your hand and hear your
name. 
 
At a time when every advantage counts—and first impressions matter more than
ever—this is the book to help you really get your message across.
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Now You’re Talking!
Do you want to be bulletproof at work, secure in your relationship, and content in your own skin? If so, it’s
more important than ever to be aware of what your body is saying to the outside world. Unfortunately, most
of what you’ve heard from other body language experts is wrong, and, as a result, your actions may be
hurting, not helping, you.
 
With sass and a keen eye, media favorite Janine Driver teaches you the skills she used every day to stay alive
during her fifteen years as a body-language expert at the ATF. Janine’s 7-day plan and her 7-second
solutions teach you dozens of body language fixes to turn any interpersonal situation to your advantage. She
reveals methods here that other experts refuse to share with the public, and she debunks major myths other
experts swear are fact: 

Giving more eye contact is key when you’re trying to impress someone. Not necessarily true. It’s actually
more important where you point your belly button. This small body shift communicates true interest more
powerfully than constant eye contact.

The “steeple” hand gesture will give you the upper hand during negotiations and business meetings.
Wrong. Driver has seen this overbearing gesture backfire more often than not. Instead, she suggests two new
steeples that give you power without making you seem overly aggressive: the Basketball Steeple and the A-
OK Two-Fingered Steeple.

Happy people command power and attention by smiling just before they meet new people. Studies have
shown that people who do this are viewed as Beta Leaders. Alpha leaders smile once they shake your hand
and hear your name. 
 
At a time when every advantage counts—and first impressions matter more than ever—this is the book to
help you really get your message across.

From the Hardcover edition.

You Say More Than You Think: A 7-Day Plan for Using the New Body Language to Get What You
Want By Janine Driver, Mariska van Aalst Bibliography

Sales Rank: #168011 in Books●

Brand: Unknown●

Published on: 2011-01-04●



Released on: 2011-01-04●

Original language: English●

Number of items: 1●

Dimensions: 8.00" h x .60" w x 5.20" l, .41 pounds●

Binding: Paperback●

240 pages●

 Download You Say More Than You Think: A 7-Day Plan for Usin ...pdf

 Read Online You Say More Than You Think: A 7-Day Plan for Us ...pdf

http://mbooknom.men/go/best.php?id=0307453987
http://mbooknom.men/go/best.php?id=0307453987
http://mbooknom.men/go/best.php?id=0307453987
http://mbooknom.men/go/best.php?id=0307453987
http://mbooknom.men/go/best.php?id=0307453987
http://mbooknom.men/go/best.php?id=0307453987
http://mbooknom.men/go/best.php?id=0307453987
http://mbooknom.men/go/best.php?id=0307453987


Download and Read Free Online You Say More Than You Think: A 7-Day Plan for Using the New
Body Language to Get What You Want By Janine Driver, Mariska van Aalst

Editorial Review

From Publishers Weekly
Starred Review. A former body-language specialist with the Department of Alcohol, Tobacco and Firearms,
Driver has put her life on the line more times than she can count, depending on her understanding of body
language-how to read it and how to use it-to survive. Now a professional body-language trainer, Driver puts
her lessons to paper with straightforward prose and easy-to-use methodology, intended to help readers break
bad habits, overcome misleading assumptions, avoid blind spots, and project the kind of confidence they
need for successful communication and/or negotiation. Offering a number of tips across a range of settings
(business, romance, courtroom, etc.), Driver's advice will give readers immediate, effective results, such as a
step-by-step guide to "Active Listening Head Moves": "Now try the head tilt with the double nod. Did the
person speed up the conversation?" Sound examples (many drawn from her professional adventures),
revealing exercises and self-tests, and a game sense of humor keep Driver's considerable expertise from
overwhelming readers, making this an enjoyable and highly practical self-help.

Review
Starred Review, Publishers Weekly: "Driver's advice will give readers immediate, effective results. Sound
examples (drawn from her professional adventures), revealing exercises and self-tests, and a game sense of
humor keep Driver's considerable expertise from overwhelming readers, making this an enjoyable and highly
practical self-help."

About the Author
JANINE DRIVER is the founder and president of the Body Language Institute, located in Washington, DC. 
She is also a body language and deception detection expert and certified business coach who has appeared on
NBC’s Today, ABC’s Good Morning America, The Rachael Ray Show, and Larry King Live. Janine travels
the globe speaking to the corporate world on the fastest way to save time and grow business. Visit her online
at lyintamer.com.
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Users Review

From reader reviews:

Marla Mestas:

The book You Say More Than You Think: A 7-Day Plan for Using the New Body Language to Get What
You Want has a lot info on it. So when you read this book you can get a lot of advantage. The book was
compiled by the very famous author. The writer makes some research just before write this book. This book
very easy to read you will get the point easily after reading this article book.



Robert Tyson:

Is it an individual who having spare time after that spend it whole day through watching television programs
or just lying on the bed? Do you need something totally new? This You Say More Than You Think: A 7-Day
Plan for Using the New Body Language to Get What You Want can be the respond to, oh how comes? A
book you know. You are consequently out of date, spending your time by reading in this brand-new era is
common not a geek activity. So what these ebooks have than the others?

Rose Nguyen:

Within this era which is the greater particular person or who has ability to do something more are more
special than other. Do you want to become considered one of it? It is just simple way to have that. What you
have to do is just spending your time almost no but quite enough to have a look at some books. One of the
books in the top record in your reading list is definitely You Say More Than You Think: A 7-Day Plan for
Using the New Body Language to Get What You Want. This book which can be qualified as The Hungry
Inclines can get you closer in growing to be precious person. By looking upward and review this book you
can get many advantages.

Stacey Williams:

Reading a reserve make you to get more knowledge from this. You can take knowledge and information
from the book. Book is written or printed or descriptive from each source that filled update of news. In this
particular modern era like today, many ways to get information are available for you actually. From media
social including newspaper, magazines, science publication, encyclopedia, reference book, story and comic.
You can add your knowledge by that book. Are you ready to spend your spare time to open your book? Or
just trying to find the You Say More Than You Think: A 7-Day Plan for Using the New Body Language to
Get What You Want when you necessary it?
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